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Bosnia and Herzegovina, Montenegro, 
North Macedonia, Serbia, *Kosovo, Albania



FOR WHOM?
Our cohort is open to innovative projects that address the 
following challenges:

Affordable and Accessible Housing: Develop 
sustainable and innovative housing solutions that 
cater to diverse needs and budgets, ensuring that 
everyone has access to comfortable living spaces.

Circularity of Materials: Explore new and 
sustainable ways to utilize materials, reducing 
waste and promoting a circular economy.

Enhanced Living Experience: Create inviting, 
functional, and community-oriented public spaces 
that promote well-being and belonging.

MEET OUR ALUMNI!

“Jumpstarter is a great platform 
for connecting with other people, 
networking, coaching, interacting with 
different ideas, and ultimately expand one's 
own ideas, which is the key objective. “

Other successful alumni:

Rita Gomes, 
Seenergy

www.spektral.si
www.keen.design

www.crearchio.com

https://www.seenergy.tech/




February 2nd - 
April 2nd 

May - June

• 15 hours in total
• Online modules 

and learning group 
meetings

190 teams

June - July

Pitch and answer 
the jury’s questions

July - 
September

• 40 hours in total
• In-person trainings in 

various European 
locations (attend one)

Selection

October 3rd -  17th

• Submit business plan 
and company 
registration certificate 
/ proof of filing / a 
letter of intent

1st - € 10,000
2nd - € 5,000
3rd - € 2,500

Prizes 
for each 
cohort

November

• In-person event in 
Europe 

• Pitch and compete for 
the prizes

December

Submit information 
for reporting

80 teams 48 teams

Fill out the application 
form by the deadline 
(02.04.)

Selection Selection

https://eitjumpstarter.eu/registration/
https://eitjumpstarter.eu/registration/


Validated
Business 
Plan

Practiced and well-
developed pitch 
and presentation

Support for Start-
Up Incorporation

• 15 hours of online bootcamp on business 
modelling and pitching.

• 40 hours of in-person local joint training 
to test and validate the main assumptions 
set up in the previous phase. 

• Guidance from 
experienced 
mentors and 
investors.

• Expert feedback 
during pitches and 
business 
development.

• Up to €2,000 and 
€1,000 for travel 
and accommodation 
during local joint 
training and Grand 
Final respectively.

• €10,000, €5,000, 
€2,500 for the 1st, 
2nd, 3rd prizes for 
each cohort 
respectively.

• Join the EIT 
Jumpstarter 
Community and 
connect with 
investors. 

• Gain pan-regional 
visibility and 
networking 
opportunities.





RumiTech, Türkiye



ReCatalyst*, Slovenia



iLoF, Portugal



Lightly Technologies, 
Czechia







Choose a category 
for your idea – we’re 
here to help if you’re 

unsure!

Have at least one 
team member from 
the EIT RIS-eligible

countries.

Read our Terms and 
Conditions on our
website for all the 
details you need.



• Highlight what 
makes your idea 
unique.

• Explain how it 
differs from 
solutions existing 
on the market.

• Define the specific 
problem your idea 
can solve.

• Show deep 
understanding of 
customer’s needs.

• Identify your 
target customer.

• Show why your 
solution fits their 
needs better.

• Address risks and 
obstacles in 
launching the 
idea.

• Show how you’ll 
handle 
competitors or 
alternative 
solutions.

• Highlight your 
team’s expertise 
and diversity.

• Show why your 
team is the right 
one to solve this 
issue.
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EVELIN SZASZ

evelin.szasz@eithealth.eu

eitjumpstarter.eu

PIOTR BOULANGE

piotr.boulange@eithealth.eu

info@eitjumpstarter.eu

Find all the details at:

Message us at:
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